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300 Hudson Distributors 
To Handle $75,000,000 
Worth of Cars i in 1932 





No 





Group Predicts That Next Ten Sears Will See More BENDIX ORDERS 
Cars Sold Than Have Been Sold 
to Date 


ETROIT, Noy. 


17.—Unusual and said to be the first 


time it ever has been done was the poll taken at the 
conference of 300 Hudson-Essex distributors now being held 
in this city to discover what the distributors think the future 
holds for the automobile industry. 


It was the unanimous opinion of 7” 
the 300 that in the next ten years 
more cars will be sold than have | 


been marketed in all the years the 
automobile has been with us. 

Further than this, the meeting 
promised Chester G. Abbott, director 
of merchandising, that 1932 looks so 
good to them that they will handle 
at least $75,000,000 worth of Hudson 
Essex cars next year. Of course, this 
will not touch the peak year, 1929, 
when the volume totaled $225,000,000, 
but it is significant of the distrib- 
utors belief that the break in the 
depression has come. 

More cheering news came out of 
the meeting when the announcement 
was made that 2,000 men were added 
to the Hudson-Essex factory pay roll 
this week, and that it is expected 
7,000 more will be called in very 
shortly. 


TIRE DEALERS DISCUSS 
RETAIL PROBLEMS AND 
HEAR U. S. OFFICIAL 


Detroit—With more than 500 in 
attendance, the second day session 
of the twelfth annual convention of 
the National Tire Dealers’ Associa- 
tions started this morning on two 
sessions given over to dicussions of 
the retailer’s problem. 

In the morning the delegates lis- 
tened to interesting papers such as 
“Battery Merchandising,” by Harry 
A. Harvey, sales manager of - the 
USL Battery Corporation; “Brake 
Service and How to Merchandise 
It,” by Harry L; Faust, sales mana- 
ger of the John Bean Manufactur- 
ing Company, and “Wheel Align- 
ment,” by Will Dammann, president 
of the Bear Manufacturing Com- 
pany. In the afternoon the Card | 
called for discussions of tire sales 
from the viewpoint of the super- 
service station, handled by Martin | 
O'Neill, manager of dealer relations | 
of the Firestone company, while the 
other side, “Tire Sales from a | 
Strictly Tire Store Standpoint,” was 
handled by Arthur Randall Lee, dis- 
tributor in the Twin Cities. 








| 





The first day of the convention, | 


Monday, was featured by the ad- 
dress made by J. F. O’Shaughnessey, 
general sales manager of the United 
States Rubber Company, who spoke 
in place of President F. B. Davis, 
Jr., of the same organization, who 
was unable to be present. 

Mr. O’Shaughnessey talked frank- 
ly about conditions in the industry, 
refraining from mentioning any 
specific practices detrimental to the 
progress in the business, but indi- 
cating that they were general and 
serious enough to warrant immedi- 
ate corrective action. He said that 
if six manufacturers would agree to 
eliminate poor business practices the 
problem would be solved, and inti- 
mated that it is up to the dealer to 





(Continued on Page 3) 





CHRYSLER THIRD 
AMONG DEALERS 
IN THIS COUNTRY 


Detroit, Mich., Nov.17.—The dealer 
organization of Chrysler Sales Cor- 
poration ranks third among the 
dealer organizations of American 
metor car manufacturers, accord- 


ing to information furnished to J. 
W. Frazer, general sales manager 
of the corporation by the statistical 
bureau of one of the automotive 
industry’s leading trade publications. 

Listing the first fifteen manu- 
facturers of American automobiles, 
the figures show Chrysler topping 
the list of dealer organizations sell- 
ing cars for more than $700. First 
and second places are filled by 
dealers handling cars in the very 
lowest price bracket. 

Of the fifteen manufacturers’ 
dealer bodies who figured in the 


count, only four show a gain in 
dealers in 1931, according to the 
report. 


MINNESOTA MOTOR TRADES 
ANNUAL MEETING IN FEB. 


Minneapolis, Minn., Nov. 17.—The 
twelfth annual convention of the 
Minnesota Motor Trades Associa- 
tion will be held in St. Paul, Tues- 
day, February 9, at the new St. Paul 
Municipal Auditorium, 

An unusual and outstanding pro- 
gram is being arranged. Entertain- 
ment features never before attempt- 
ed are being planned. 


FOR PARTS SET 
HIGH RECORD 


South Bend, Ind., Nov. 17.—“Ben- 
dix Aviation Corporation has ob- 
tained more new business for brakes, 
carburetors, drives and other prod- 
ucts in the last ninety days than in 
any full year of its history,” accord 
ing to W. J. Buettner, treasurer of 
Bendix Aviation Corporation. 

“Contracts have been signed for 
the new clutch control with three 
companies, and several others have 
it under serious consideration. We 
are currently shipping 1,000 such 
control devices a day. 

“Our South Bend plant is cur- 
rently operating on two shifts a day, 
with two rooms at three shifts a 
day. The clutch control department 
will go on three shifts on Decem- 
ber 1. 

“Our aviation business is going 
satisfactorily, and announcements 
are expected in the immediate fu- 
ture on new products developed by 
our research laboratories.” 


PEERLESS MOTOR CAR TO 
REDUCE ITS STOCK 


Richmond, Va., Nov. 17.—Stock- 
holders of the Peerless Motor Car 
Corporation, a Virginia corporation, 
voted here yesterday to seek au- 
thority from the State Corporation 
Commission to reduce the company’s 
maximum authorized capital stock 
from $7,500,000 to $2,250,000 and the 
par value of the outstanding stock 
from $10 to $3 a share. It was said 
there were 326,739 shares outstand- 
ing, so that the change would reduce 
the outstanding capitalization from 
$3,267, 390 to $980, 217. 
| —— —_ 
CHEVROLET JANESVILLE, WIS. 

RESUMES OPERATIONS 

Janesville, Wis., Nov. 17.—The 
Chevrolet Motor Company plant 
here has resumed operations with 
275 employees. More will be added 
from day to day, it was announced 
by Ellery L. Wright, manager. 





Late News Flashes 


New York, Nov. 17.—D 


uring October Allis-Chalmers 


| registered a gain of $186,000 in unfilled orders, placing the 


total at $8,101,000. While the 


increase shown in any month 
*x 


gain is not large, it is the first 
this year. 


* * 


London, Eng., Nov. 17.—A bill carrying authority to 
impose a 100 per cent. ad valorem duty on manufactured 
goods is being rushed through Parliament as an emergency 


measure to prevent dumping. 


It confers special powers on 


the Board of Trade for six months only. 


a. 


* 


* 


Chicago, Nov. 17.—Approximately 300 officials of or- 


ganizations in the National 


Association of Finance Com- 


panies are here for the annual convention today and 
tomorrow. The principal subject to be considered is how 
to restore retail buying to normal levels. 


* 


Tulsa, Okla., Nov. 


* 
17. — Daily average production of 


of 







crude oil in the United States for the week that ended 
November 14 totaled 2,462,130 barrels, an increase of 5,266 
barrels a day over the preceding week, according to the 
Oil & Gas Journal of this place. 


ovember Sales in ‘Key Cities 
Fair as Compared to Last Year 


Ramsey County, Minn., ‘dies Gain With Coast 


Cities Lagging; New Models Help 
Outlook 


EW YORK, Nov. 17.—Automotive Daily News has just 
completed its usual midmonthly check-up of current 
sales in key cities over the country. The returns make a very 
respectable showing, particularly in view of the fact that no 
new models were available. The Pacific Coast is giving the 


least evidence of any revival. 


WILLYS ON RETURN 
SAYS AUTOMOBILES 
WILL LEAD UPTURN 


New York, Nov. 17.—John N. 
Willys, ambassador to Poland, who 
is back for a vacation in this coun- 
try, when questioned by reporters, 
expressed his belief that the auto- 
motive industry would lead the 
country out of the depression. 

Mr. Willys believes that American 
farmers have nothing to fear from 
Russian wheat, but gave it as his 
opinion that the present govern- 
ment of Russia was in the saddle 
to stay regardless of the outcome 
of the five- “year plan. 


CHICAGO DEALER CLEAN- “UP | of 463. 


CAMPAIGN SUCCESSFUL 


Chicago, Noy. 17.—A current model 
clean-up campaign, attended by the 
most sensational new car advertis- 
ing campaign from the standpoint 
of physical appearance that was ever 
run here, has aided Willys-Overland 
dealers in this territory to bring 
their registrations up to third place 
in Cook county for the first nine 
days of November, according to 
statistics presented today by P. C. 
Gartley, president of P. C. Gartley, 
Inc., distributor in this territory. 
The advertising has been of the ex- 
treme bargain and price-reduction 
variety. Willys and Willys-Knight 
cars accounted for 25 per cent, of 
the registrations by the three lead- 
ers and 12 per cent. of the total for 
all makes in the county, states Mr. 
Gartley. 


OAKLAND PROMOTES 
JONES ON COAST 


Portland, Ore. Nov. 17.—G. R. 
Jones, formerly zone manager in 
Portland for the Oakland Motor Car 
Company, has been promoted to the 
position of Pacific Coast zone man- 
ager of the Oakland Motor Car Co., 
with headquarters in Oakland, Cal. 

The former zone offices, main- 
tained in various coast cities, are 
consolidated, with Mr. Jones in 
charge. In those points where zones 
formerly were located, a staff of 
competent and seasoned Oakland 
Company men will be stationed. 


FIRESTONE TIRE WILL 
BUILD BATTERY PLANT 





Los Angeles, Noy. 17.—Firestone 
Tire and Rubber Company of Los 
Angeles announced recently that it 
would construct a battery manu- 
facturing plant costing approximate- 
ly $100,000 adjoining its tire factory. 
The plant will be equipped to pro- 
duce 1,200 batteries a day. 


During the first half of November 
passenger car sales in Ramsey 
county, Minnesota, in which is the 
city of St. Paul, actually registered a 
gain over those for the same period 
in November, 1930. The total sales 
this year during the fifteen days 
were 145 passenger car units, against 
123 in the same period of November 
a year ago.~ Truck sales this year 
were fourteen, as compared with 
thirty trucks registered a year ago 
in the Same period. In the first half 
of October this year sales totaled 216 
passenger cars and sixty trucks. 

A wire from the Cleveland Auto- 
mobile Manufacturers and Dealers 
Association informs us that during 
the first half of November new ve~ 
hicles were sold there to the number 
This compares with 1,160 
units sold in all of November, 1930. 
The half monthly figures were not 
avaliable a year ago. If we divide 
the total for November, 1930, in half, 
we get 580 vehicle units, compared 
with which the 463 this year do not 
make a bad showing. During the 
first fifteen days of this month used 
cars were sold to the number of 
2,464, which compares with 5,734 
used units disposed of in all of No- 
vember last year. Halving this total 
would give us 2,867 units, and the 
number sold this year does not make 
a bad comparison with this figure. 

In Louisville, Ky., during the first 
half of November sales totaled 138 
vehicle units. By a peculiar coin- 
cidence, the number of vehicles sold 
during the first half of October, 
1931, was exactly the same, 13@ 
Ford and Willys both showed goo# 
gains in sales during the first halg 
of the present month. 

San Antonio, Tex., continues in 
the doldrums, local business condi- 
tions having been very much un- 
settled. In the first half of Novem- 
ber this year San Antonio had sales 
of 84 passenger cars, 19 trucks and 
266 used vehicles. In November last 
year during the same period the 
totals were 172 passenger cars, 51 
trucks and 376 used units. In Octo- 
ber, 1931, sales were 123 passenger 
cars, 31 trucks and 290 used vehicles. 

San Francisco, Cal., reports 167 
vehicle sales during the first nine 
days of this month, In October 
just passed the total for the same 
period was 273 vehicle units. 

Los Angeles also registered a con- 
siderable drop. Up to November 9, 
sales this year were 292. In Novem- 
ber of last year, up to and includ- 
ing the eighth of the month, the 
total sales amounted to 598 units, 
In October of this year, up to the 
eighth of the month, the sales total 
was 438 units. 

It is generally felt that the ad- 
vent of new models will spur trade. 
The record attendance at the in- 
itial showing of the new Buick lines 
over the week end has been par- 
ticularly encouraging. 
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Charges Against Truckers 


ASHINGTON, Nov. 17.—If all 
the highways the United 
States now used by trucks in com- 
petition with railroads carried all 
the trucks that economieally could 


be put on them, they could handle 
but 15 per cent. of the freight avail- 
able in 1929, stated W. R. Smith, 
president of the American Road 
Builders’ Association, in an address 
before the American Society of Au- 
tomotive Engineers. 

This estimate is based on a recent 
statement by Ezra Brainerd, chair- 
man of the Interstate Commerce 
Commission, credited to the chief of 
ime United States Bureau of Public 
Roads to the cffect that present 
highway capacity for truck hauling 
was only 100.000.000.000 ton-milés 
annually, or 15 per cent. of the In- 
terstate Commerce Commission fig- 
ure of 650,000,000,000 ton-miles of 
freight available in 1929. 

“As a matter of fact, the Inter- 
state Commerce Commission figures 
show that only 3 per cent. of the 
available freight is handled by the 
combined activities of electric rail- 
roads, trucks and airplanes,” related 
Mr. Smith. “Motor truck transpor- 


in 


BAY STATE INSURANCE 


RATES UNCHANGED | 


Boston, Mass., Nov. 17.—The com- 
pulsory automobile insurance rates 
for 1932. announced by Merton L. 
Brown, commissioner of insurance, 
will be the same as the schedule 
tentatively announced two months 
ago, with the exception of slight 
revisions in the premiums on motor- 
cycles and drive-yourself cars. 

The new rates provide a slight 
reduction in both cases from the 
rate schedule earlier announced. 

On all other classifications, the 
rates remain unchanged from the 
schedule which was bitterly attacked 
by automobile owners in Boston, 
Revere and Chelsea. and which 
caused Gov. Ely to call a special 


session of the Legislature to consider | 


revision of the state's compulsory 
automobile insurance law 

The campaign to urge upon 
voters the so-called flat rate plan 


for compulsory. motor vehicle insur- | 


ance had developed into a battle 
between two rival factions which 
may defeat the purpose because of 
the necessity of each group securing 
20,000 signatures to their initiative 
petitions 

Both campaigns are sponsored by 
groups of metropolitan Boston legis- 
Jators from high rate districts and 
the petitions which they filed are 
worded identically. 
must be secured before the 
Wednesday of next month. 


first 


ERO MFG. CO. OPENS 
LOS ANGELES BRANCH 
Chicago, Nov. 17.—Ero Manufac- 
turing Company of Chicago, Phila- 
delphia and St. Louis, nationally- 
known manufacturer of automobile 
seat and tire covers. leather sports- 
wear and outboard motors, has es- 
tablished a sales and distribution 
branch at 226 East 16th St.., 
Angeles. 


SEIBERLING DEBENTURES 


Akron, Nov. 17.—Seiberling Rub- 
ber Company has paid off $750,000 
par value 6 per cent. gold debentures 
which matured November 15. De- 
bentures were issued in the fall of 
1930 in the amount of $3,100,000, 
maturing over a period of three and 
one-half years. The November 15 
maturity was the first one to fall 
due 


BOSTON 


FOR modern travelers 
by air, rail or highway 
here's a cordial wei- 
come end complete 
hotelservice. Wide va- 
riety of restaurants. 


te 


Room with bath—single 
$3-$5, 


Double $4-$8. 


Gerege service. 


HOTEL LENOX 
HOTEL BRUNSWICK 


Boylston St. on either side of Copley Sa. 


HOTEL BRADFORD 


Tremont St. neer Boston Common 


L. C. PRIOR MANAGEMENT 


a 
* 
+ 
* 





the | ~ 


The signatures 


Los | 


tation is an almost unappreciable 
part of the total freight movement. 
The railroads handle 75.8 per cent. 
of all freight, pipe lines convey 4.9 
per cent. and inland waterways now 
handle 16.3 per cent., more than the 
maximum tonnage possible by motor 
trucks, 

“Passenger travel by automobile is 
| many times larger than by railroad. 
In 1929 there were thirty-one billion 
| passenger miles of travel on rail- 
jroads. Estimates gased on fifteen 
billion gallons of gasoline consump- 
tion at 12 miles per gallon for each 
vehicle and two passenger per car 
show more than 350 billion passen- 
ger miles traveled by highways. 

“Only a small part of the 3,000,000 
|miles of highways in the United 
States handle trucks in competition 
with railroads,” continued Mr. 
Smith. “It is probable that the com- 
| petitive mileage of roads does not 
exceed 300,000; the other 2,700,000 
miles serve as feeders to the rail- 
roads. ‘Without highways as feeders 
and arteries for the delivery of rail- 
road freight the railroads would 
have to go out of business,” he con- 
cluded. 


‘ERIC WISBRUN JOINS 
BURD PISTON RING CO. 


Rockford, Hl., Nov. 17.—In order 
|}to get set for a bigger year in 1932, 
the Burd Piston Ring Company an- 
nounces the expansion of its tech- 
nical organization by developing its 
| metallurgical department. Eric Wis- 
brun, a man of many years of prac- 
tical experience in the operations 
of some of the largest and most 
technical foundries in Europe as 
well as an experience covering six 
years in the United States, heads 
this new department. He is an en- 
| gineer trained in metallurgical en- 
gineering at the Bergakademie in 
Freiberg, Saxony and the Berg- 
akademie in Clausthal, Hartz. His 
service in the United States covers 
that of a consulting engineer and 
metallurgical research in another 
piston ring company. 





355 SAFETY GROUPS 
- FORMED IN BAY STATE 


and the study and elimination of 
| Scores of automobile hazards to the 
initiating of several different types 
of safety campaigns to eradicate 
dangerous, reckless and careless 
driving habits, are among the ac- 
}complishments listed in the second 
annual report of the governor's 
;committee on street and highway 
| Safety now being distributed. 





GOV. BILBO APPROVES 
HIGHER GASOLINE TAX 
Jackson, Miss., Nov. 17 (UTPS).— 
| Gov. G. T. Bilbo has signed a $5,000.- 
|} 000 bond issue and an additional 
'2-cent gasoline tax for highway 
finances. The state of Mississippi 
now has a tax of 5!% cents per gal- 
lon and the law went into effect 
November 1, 


NEW PLATING CONCERN 
Buffalo, N. Y., Nov. 
Dobel Manufacturing and Plating 
Company has been organized here 
by Nicholas J. Dobel, 691 West Ave.. 
and associates, to establish and op- 
erate a local plant for the manu- 
facture of metal automotive special- 
ties, and to do metal plating work 
of all kinds. 





SPRAGUE SILVER 


~| Raleigh, N. C., Nov. 17.—Sprague 


| Silver, who was recently elected ex- 
| ecutive secretary of the North Caro- 
| lina Truck Dealers’ Association. died 
at his home here following a heart 
attack, Until several weeks ago he 
was head of the motor vehicle bu- 
reau of the state Department of 
Revenue. 
FIRESTONE MEETING CHANGED 
Akron, Nov. 17.—Firestone Tire 
and Rubber Company has arranged 
to hold the annual stockholders’ 
meeting on January 12 instead of 
December 15, as previously. At the 
meeting, stockholders will vote on 
making permanent the change in 
meeting date. 


Boston, Nov. 17.—A wide range of | 


| varied activities and accomplish- 
ments ranging from the promotion | 
and support of safety legislation 


SPRING-DATING 
TIRES UNCHANGED 
IN PRICE LISTING 


Akron, Novy. tire 
manufacturers are the 
spring dating period for tire sales 
with no change in prices on any of 
the various lines manufactured. 

Companies which have made no 
changes include the Goodyear Tire 
& Rubber Company, Firestone Tire 
& Rubber Company, the B. F. Good- 
rich Company and General Tire & 


Rubber Company. 
The spring dating period extends 






17.—Leading 
entering 


the period within which dealers lay 
in stocks for spring business. The 
prices made at the beginning of 
that period are guaranteed to deal- 
ers against decline, meaning that if 
lower prices are later affected in the 
period dealers are rebated on tires 
bought at previous price. In the case 
of price increase no adjustment, of 
course, is necessary. 


OIL HEAD PROTESTS 
GASOLINE TAX PLAN 
FOR PENNSYLVANIA 


Harrisburg, Pa. Nov. 17.—Vigor- 
ous protest was made to the Ways 
and Means Committee of the State 
| Legislature against the plan to im- 
pose a five-cent tax on gasoline in 
Pennsylvania, by J. Howard Pew 
oresident of the Sun Oil Company, 
| yesterday. 

He advised the committee that 
under the law of diminishing re- 
turns a high gasoline tax defeats its 
own purpose by driving out legiti- 
mate manufacturers and opening 
the door to “criminals and bootleg- 
gers whose products frequently ruin 
the automobiles in which they are 
used.” 

“Let me emphasize,” he said, “that 
this vicious’ and fast spreading evil 
of tax evasion has grown up pre- 


has presented increasingly attrac- 
tive invitation to the bootlegger, the 
|}gangster and crook. One of the 
worst features of the situation is 
that where the tax is unconscion- 
ably high the public simply refuse 
to assist in its enforcement.” 


_THAYER-NELSON TAKES 


Jamestown, N. Y., Nov. 
tribution of Hudson-Essex through- 


poration, with salesroom and service 


here. 





| Streets Garage, Inc., with Carl Nel- 
| son as president. Service work will 
|} continue under the management of 
| Fred W. Johnson. 

| 


|N. Y. SECTION S. A. E. 


TO MEET THURSDAY 


| New York, Nov. 17.—The possibili- | 
ties of using lighter alloys in motor! 
the! 
the | 


| 


|vehicle construction will be 
chief topic for discusison at 
; meeting of theyMetropolitan Section 


|neers here Thursday evening. 

The meeting will be held as usual 
}at the A. W. A. Club house, 361 West 
157th St. Dinner will be served 
promptly at 6.30. 


= V. STRATTON HEADS 
| JOHNSON MOTOR COMPANY 
Waukegan, Il., Nov. 17.—Election 
of D. V. Stratton as president of the 
Johnson Motor Company, manufac- 
turer of outboard motors, was an- 
nounced today. He succeeds Warren 
Ripple, who was made chairman of 
the board. Mr. Stratton until re- 
cently was vice-president for sales of 
the Great Lakes Aircraft Corpora- 
tion. He, with T. F. Murphy of New 
| York and V. W. Kliesrath of South 
|Bend, forms the executive com- 
mittee. 
! 
SMITH BOND MOVES 
Chattancoga, Tenn. Nov. 17 
(OTPS).—The Smith Bond Motor 
Company, Inc., distributor. for Willys 
and Willys-Knight, announces its 
remova) to 308-210 Moret St, 


from November 15 to May 15 and is | 


cisely as the increasing rate of tax | 


HUDSON DISTRIBUTION | 
17.—Dis- | 


out southwestern New York will be | 
handled by the Thayer-Nelson Cor- | 


station at 4th and Lafayette Streets, | 


The corporation was formed as a | 
successor to the 3d and Lafayette | 


17.—The j of the Society of Automotive Engi- | 








SPARKS from JDETROIT 












Tricks in All Trades 





~ * * 
Bandits, Ba-a-a! 
* * 7 
The Swanky Slant 
* “k *x 4 
Expert Driving 
* * 


| * 
Chris Sinsabaugh 


VER in the General Motors Building they have been 
reading this pithy paragraph from the front page ofa 
recent issue of the Chicago Tribune: “Walter Anuzic, 26 
years old, 2011 Cullerton Ave., was arraigned in the Court of 
Domestic Relations yesterday on the complaint of four young 
women, each of whom alleged that he was the father of her 
child. The cases were continued to January 13. Anuzic 1s 
an employee of a baby carriage factory.” 
| Jealous automobile publicity men are charging that this 
| story is the work of a press agent for a perambulator manu- 


— Detroit Editor 














facturer. 
* * * 


N telling about the new Buick there is, it seems to me, one 
feature that has not as yet had the proper emphasis put 


It is the new idea incorporated into the Fisher body 


on it. 
It is the door- 


that should foil many a red-light bandit. ; 
locking system which makes it absolutely impossible for a 
hold-up to open the doors from the outside while the driver 





is pausing for a traffic halt. : 

You lock yourself in and you can wiggle your fingers 
at the bandits. At the same time there is no such thing as 
locking yourself out in case the door accidentally slams, as 
the handle-operated locks are automatically locked when the 
door is opened or closed. To lock the car when leaving it, all 
doors are locked from inside by the door handles, except the 


right front door, which is locked by a key from the inside. 
~ - 


a. 
T looks as if we are going to see the slanting radiator on 
| one or two of the new lines, which recalls the 1919 
| Mitchell, which had this feature in a crude form. It really 
| was an ugly fitment, and, in the way of kidding, we heard the 
remark made that the Mitchell radiator had been pushed 
| back by sales resistance.” 
Modern treatment. however, is giving us lines of grace 
and beauty in the slanting type that add greatly to the 
| appearance of the car as a whole, such as the Mitchell did 
not have. It is easy to predict that this new type of slanting 
| radiator is going to meet with a ready acceptance, giving, as 
it does, a finishing touch to a fine body job. 
* * 7 





EOPLE in the trade can profit almost as much as their 

customers by reading “Expert Driving,” the latest edi- 
tion to our motoring library, written by Jim Spearing, 
automobile editor of the New York Times, in collaboration 
with H. L. McCann, and published by the Transportation 
| Engineering Service, Inc., of Brooklyn. Oh, yes, the price 
is $1 each. 

Apparently Spearing and McCann have covered every 
point in telling an owner just how to run his car. In the 
hints they give about the little tricks of fine driving the 
veteran can find educational thoughts that will correct some 
|of his bad habits. 

Jim tries to help his friends, the regular dealers, by 
advising those who are buying used cars to “get it from a 
reputable dealer” and declaring that “many people prefer to 
| buy a used car from the dealer who sells the new car of the 
' same make, because it is to his interest to win your favor for 
| his make of car.” 
| 





on ” - 





UST how to write it is the problem, but here’s one of the 
J most unusual jeb-hunting stories I have come across this 
| fall, told me by E. M. Lubeck. Lu came across an old Chi- 
cago friend who at one time was a star automobile salesman, 
i but this time the chap was riding a bicycle. 
“T’ve been looking for work for a year,” he said, “until 
|now I’m so broke I cannot afford to buy gasoline. J must 
keep ringing doorbells seeking a job, so | am making my 
rounds on a bicycle.” 
| * 
HEY’RE a suspicious lot, the accessory jobbers. Last 
winter was so mild that there was little demand for 
winter accessories and consequently such stuff moved slowly. 
The weather right now is almost the same brand and I’m 
told by one accessory manufacturer that jobbers are slow to 


ctoel nn, fesrine evcthew mild wintnrr 


~ * 
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Worcester Dealers Hold Clean-Up Sales| 


1 


One Pitan Offering Silver-| 
ware Set as Inducement to 
Buy; Absence of Price- 
Slashing Noted; Another 
Dealer Has “You Make an 
Offer’ Sale 


EALERS and_ distribu-| 

tors in Worcester, Mass., 
are using various merchan- 
dising methods to clean up 
used car stocks before the 
close of the year. They are} 
not resorting to price slash-| 
ing, but instead are using 
considerable newspaper space 
to appeal to the used car buy-, 
ers. Prices have been reduced, | 
but the Worcester dealers on! 
the whole are not stressing! 
this phase. 

The Fay-Barry Motor 
Ford dealer, is offering 
piece Rogers silverware set to the} 
buyers of used cars priced at $100! 
or more. 

The Henley Kimball Company, 
Hudson-Essex dealer, gave over its| 
entire newspaper space to the fol- 
lowing announcement: “We want 
to close out our entire stock at this 
season. Come and look them over, 
Select the car you like and make us 
an offer. If reasonable, we will ac- 
cept it. New show cars and dem- 
onstrators included in this sale.” 

The Pierce-Arrow Company 
using one-inch boxes scattered over 
the automobile ad. section, and is 
advertising each used car separately, 
giving complete descriptions, except 
price. 

The Oldsmobile Worcester, Inc., is 
‘listing its used cars in a single col- 
umn ad., with the daily special at 
the top of the ad. in a box. This 
concern, the Packard Motor Com- 
pany, Veino Chevrolet Company, 
Inc., and the Chandler Motor Sales, 
Studebaker-Marmon distributor. list 
the prices in heavy type. 





Company, | 


an eight-| 





is 


USE OF GAS IN OCTOBER 
Boston, Mass., Nov. 17—Consump- 
tion of gasoline by motorists 
Massachuseits during October to- 
taled 50,860,000 gallons, or an in- 
crease of 2,464,593 over the total for 
October last year. The tax, a part 
of which was at 3 cents, amounts to 
$1,525,000. Last year 
ménth the tax at 2 cents was 
$967,911.47 on 48,395,573 gallons. Net 
totals for the past three fiscal years 
1929, during the nine months 
the tax was eifective at 2 
459,781,336 gallons, net rev- 


in 


for the same 


follow: 
when 
cents, 


MASS. REPORTS GAIN IN 








Winter Tune- Up Business 





IS THE TIME TO 
ADJUSTED FOR 


weather, 


VALVES 


TRANSMISSION 
FAN 


NOW 


STARTING AND OPERATION. 


Your entire electrical and fuel systems 
should be carefully checked and set for cold 


Bring your car in, or have us call for it, and 
check it over completely. 


BATTERY CARBURETOR 
BRAKES GENERATOR TIRES 
DISTRIBUTOR STARTER 


SPARK PLUGS 
COOLING SYSTEM 


FAN BELT 


24 Hour Emergency and Towing Service 





HAVE YOUR CAR 
COLD WEATHER 










COIL 
STEERING 

DIFFERENTIAL 

LIGHTS 

















initia 


If It Has To Do With Autos 
It Has To Do With Us 





The Baldwin Repair Co. 


111-117 Church St., Middletown Tel. 2127 
PONTIAC 6 OAKLAND 8 
CHEVROLET 6 


GENERAL MOTORS TRUCKS 


Open Every Day Except Sunday till (12:00) 
Midnight 






THE BALDWIN REPAIR COMPANY, Oakland-Pontiac and Chevro- 


let dealership of Middletown, Conn., went after winter tune-up busi- 
ness with newspaper advertising like the above, stressing the necessity 
for a complete check before cold weather sets in 








Mattila 
$7,328,109; 
at 2 cents, 528,740,317 
net revenue $10,342,112; 1931, five 
months at 2 cents and seven months 


at 3 cents, 559,869,901 gallons, net 
revenue, $12,259,455. 


enue, 





Meet the S 


ales Chiefs 





A. KIGGEN, JR., recently ap- 
: pointed manager of the 
coach division of the White Com- 
pany, has a wealth of experience 
both in the manufacture of highway 
motor equipment and in the opera- 
tion of transportation companies. 
This new division of the White 
Company sales force has head-| 
quarters in Cleveland. 
Mr. Kiggen has been a member | 
of the White organization § since | 
July 18, 1921, enrolling in the tech- | 
nical apprentice course. Graduating 
from this, he began in the Cleveland 
repair department, serving succ-3- 
sively as foreman and general fore- 
man. Later he joined the export | 
forces of the White Company, be- 
coming acting service manager and 
later service manager, From this 
post he was appointed as assistant 
to the vice-president of the Eastern 


region in New York city, and in 
November, 1929, he was promoted 
to manager of the New York state 


sales 











district, the position he held at the 
time of his recent promotion. 

He was born in Boston, and is a 
graduate of Harvard. 





1930, twelve months 
gallons used 





RETAIL PROBLEMS AND 
HEAR U. S. OFFICIAL 


(Continued from Page 1) 


! 

| force 

| action. 
“If these practices are not discon- 

| tinued within the next five years we 

| will have to look for another crop 





the manufacturers to such 


, |of dealers—and another crop of 
| manufacturers,” he said. j 
“There is no need of my men-| 


| tioning specifically what these prac- 
tices are. You dealers are familiar 
with them and it is up to you to | 
wash them out. 

|} “Don’t think the manufacturers 
are happy at this moment,” he con- 
tinued. “Their businesses are not! 
being operated soundly at a profit} 
today. I know of no excuse for be- 
ing in business, whether it is the 
| tire business or some other, except 
to make a profit. The dealer and 
the manufacturer should be in busi- 
ness to make a profit, not today 
only, but over a long pull. It is the 
responsibility of the manufacturer 
jto get both the retail and manufac- 
turing branches of the industry on 
the soundest profitable basis, 

| “Conditions change. For the last} 
ten years the industry has been ap-| 
plying some unsound practices in its 
operation. Within the next five 
years some method will be found 
which will permit the distritution of 
tires through the independent tire 
dealer at the lowest possible cost. 














—=DEALER™~ | 
1|__-DOINGS.— 


DE SOTO ADDS TWO NEW 








DEALERS IN CHICAGO 


Chieago, Nov. 17.—Two new deal- 


ers have been added to the Chicago 


organization of De Soto, it was an- 
nounced today. They are the A. & 
A Motor Saies of Roseland, at 109th 
Street and’ Michigan 
the Dual Motor Sales, 
North Cicero Avenue, 
kas 1s president and his brother, 
William, vice-president and man- 
ager of the A. & A. Company. The 
Dua! Motor Sales, Inc., is headed by 
George L. Knaak as president, C. F. 
King is sales manager. 


Inc., 
Frank Arlis- 


CHANGE IN AUBURN’S 





COAST DISTRIBUTION 


Los Angeles, Nov. 17.—The 
Auburn-Fuller Company of Los 
Angeles, southern California Au- 


burn-Cord distributor, has been 
pointed state-wide distributor 


ap- 
for 


Auburn, Cord ana Duesenberg au- 
tomobiles. By this arrangement the 


firm will succeed Johnson-Blalack 
Company in distributing through 
the northern part of the state. 
Lloyd Johnson, former distributor. 
will be the general manager of the 
Auburn-Fuller company for’ the 
northern part of the state. 


5) IOWA CHEVROLET 
DEALERS HOLD SESSION 
Fort Dodge, Ia., Nov: 17.—More 
than fifty Chevrolet dealers from 
northwest Iowa attended a dinner 
and sales meeting at the Hotel 
Warden, sessions being devoted to 
service and business angles of the 
winter selling season. 


SALES CONTEST TIED 

Newark, N. J., Nov. 17.—Alden 
Schooley and Milton J. Widger 
finished a tie, with ninety points 
each, in the sales contest of the 
Bonnell-Mason Company, Oakland- 
Pontiac distributor. In the special 
class, Al Hemmindinger is leading 
With seventy-five points, and James 
Gallagher is second with sixty 
points. 


DEALERSHIP CHANGES HANDS 


Bridgeport, Conn., Nov. 17.—The 
Derbyshire Motor Company, Gra- 
ham-Paige dealership, of 1997 Fair- 
field Ave., has been taken over by 
F. W. Williams, Inc., of Hartford, 
State distributor. H. C. Loveland 
of the Williams organization has 
been named manager of the branch. 
The sales and service forces are 
being retained intact. 


The manufacturers and the 
will not survive on bad practices 
and extravagamces. The responsi- 
bility for these practices rests pri- 
marily with the manufacturer. 
weapons for correcting conditions 


are in the hands of the dealers. The} 
manufacturers will discontinue them | 


if the dealers insist. The responsi- 
bility for bringing about a change 


lies with the dealers. 


“I dont say whether any other 


manufacturer ever admitted that his! 


side of the industry was responsible 
for bad conditions in the industry. 
Maybe it is time some manufacturer 
acknowledged that the manufac- 
turers are wreng.” 

O’Shaughnessey 


introduced his 


|talk with some comments on general 


conditions in the automotive field. 
He said that conditions look more 
encouraging now than they 


try should be infinitely more pros- 
perous than it is. 


He encouraged the dealers to know | 


more about their business, to adopt 
efficient accountancy methods. The 
N. T. D. A., he said, should set up a 
way for the dealers to figure out 
their costs and become better mer- 
chants. To survive, the dealer must 
know more about his business, 


other dealer, 
curate standard of business meas- 
urement. 


BUS LINE EXTENDED 
Trenton, N. J., Nov 
Jersey City-Nutley Bus 
Inc., was given permission by the 
Public Utilities Commission today 


Avenue, and 
at 2648 


dealers | 


The | 


did ay 
year ago, and that the tire indus-} 


must | 
speak a common language with the| 
and must have an ac-| 


17.—The | 
Company, | 
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GPA. 


Today they 
WANT 100% 
freeze 


protection 





... that’s why 
they are buying 


G.P.A. 


Mr. Dealer, you might as 
well get your share of this 
profitable G.P.A. business. 

Modern motorists want 
an anti-freeze that “stays 
put” all winter...they want 
G.P.A.! G.P.A. is really 
permanent—one filling lasts 
all winter. Really safe, too. 
And really economical. 

We are telling your cus- 
tomers about G. P. A. over 
the biggest radio campaign 
ever put behind an anti- 
freeze...in the magazines 
...in the newspapers. 

Cash in on this advertis- 
ing. Make extra profits this 
year. Sell G.P.A. It carries 
the approval of the A. A.A. 





RADIATOR 
GLYCERINE 


Produced only by members of Glycer- 
ine Producers’ Association, 45 East 17th 


to extend its line from Nutley to Street, New York, N. Y. 


Clifton and Passaic, 
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Good News Coming 


T is a time-tested saying that “forthcoming events cast 
‘A their shadows before.” This is just another way of saying 
that almost any important event is a culmination of prepara- 
tions, which give the observer more or fewer hints of what 
is to come as the result of the evolution. 

All of which is by way of calling the attention of auto- 
mobile dealers to the fact that some developments extremely 
favorable to their business are in the making. This is the 
season of the year when the manufacturers make known 
what they are getting ready for the forthcoming season. We 
have already had the announcement of what Buick is pre- 
paring for its dealers to sell and certainly these merchants 
have no fault to find with what they are going to be able to 
offer their customers. ° 

Within the next few weeks it is going to be evident to 
every one that 1932 is to be a year of tremendous values in 
the motor vehicle field, Bigger cars are going to be offered 
at lower prices. These vehicles will be equipped with every 
trick and trinket imaginable. Free wheeling will be well 
nigh universal, synchro-mesh and other quiet transmissions 
will be found on many cars. We shall see automatic clutch 


control, automatic starting, shock absorber control, more 
non-shatterable glass, stiffer frames, more box section types, 
more X types. ‘Rubber mountings for power. plants and 
other units will show great development. There will] be 
quieter bodies, dust-proof, noise-proof and heat-proof. 

And the public is going to get these larger, better 
equipped, more comfortable and safer motor cars, with mag- 
nificent body designs at prices even lower than those of 
present models. For sheer value per dollar, the automotive 
industry in 1932 is going the limit. And just incidentally, 
we recommend this proceedure to other industries in search 
of the real way to break a depression. 

We predict that automobile dealers will have little diffi- 
culty in selling these new and finer motor cars. They will 
find this out as soon as they display the new models. It will 
be very much like showing a woman a new hat—she must 
have it regardless of anything else. 

With such merchandise to offer, it is not out of order to 
warn dealers against “going overboard” on trades. There 
will not be a margin of profit to take care of careless trading. 
Our advice is to trade sensibly, not only as to the price 
allowed, but as to the number of units taken into the used 
car department. The dealer should be sure that he can sell 
everything ‘he takes in within a reasonable time. Bear this 
in mind and get ready for a 1932 far bigger and happier than 
the present year. 


Then and Now 

ARKING back over the automotive trail to the year 1905, 

we find that the front page news of that time centered 

around the fact that an Oldsmobile had just completed a 

transcontinental trip from New York to the Pacific Coast. 

Dwight Huss drove this little curved-dash automobile and he 

made the 3,000 odd miles in forty-four days. It was real 

automotive pioneering, a constant fight with mud, swollen 

streams, lack of bridges and almost every other obstacle that 
can be imagined. 

What brought this once more to our mind, is an item in 
the current newspapers that a company operating transcon- 
tinental bus lines, is preparing to keep five routes from coast 
2 coast open this winter, with buses running on schedule 

ime. 

If any one needed commentary on the development in 
both roads and motor vehicles, surely a comparison of these 
two facts would suffice. Twenty-five years is not a long 
span in human development, but in the field of highway 
transportation it has worked a real revolution. 


$50 Hudson St., New York, N. ¥ 
Alexander Johnston. Editor. 
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As Our Readers See It 








OPINIONS expressed in this column are those of readers of Automotive 

Daily News and do not necessarily represent the views of its editors 
or owners. Readers are cordially invited to use this space to discuss any 
problems of interest to the automotive industry as a whole. 


Dealer Feels There Are Too 
Many Dealerships in U. S. 


Editor Automotive Daily News: 
I read with considerable interest Charles W. Curry’s 
letter in the Automotive Daily News, which was published 


in a recent issue. 


Of course, I most heartily agree with him 


that both the manufacturer and the dealer and distributor 
must approach the problem which the dealer and distributor 
face with an abundance of good will on both sides. 


Certainly, this problem is one of @————————— 


vital concern to the manufacturer 
as well as to the dealer and dis- 
tributor, and one which all of us may 
face. It may be, of course, as many 
believe, that the dealer and dis- 
tributor, as independent operators, 
will be entirely wiped out, and that 
the manufacturers eventually will 
not only have to do their own dis- 
tributing, but retailing as well. I 
rather imagine that the manufac- 
turer would be reluctant to see such 
a condition come about, but, on the 
other hand, unless some solution to 
this problem is discovered within 
the near future, that change might 
occur. 

It seems to me that one of the 
handicaps that the manufacturer 
faces in the solution of the dealer 
and distributor problems, is the 
great diversity of opinion among 
dealers and distributors as to the 
real underlying causes of the diffi- 
culties which they have to face. I 
think we will all admit that these 
difficulties were upon us long be- 
fore the stock market crash of 1929; 
and I am very much inclined to 
agree with Mr. Vane that we would 
have been just about as badly off if 
the stock market crash and the sub- 
sequent depression had never oc- 
curred. 

It seems to me that the source of 
our trouble may be found in the fact 
that the manufacturers abandoned 
the principles upon which the fac- 
tory dealer relationship was origi- 


| 
| COMING EVENTS | 
aaa eT 


NOVEMBER 
28-Dec, 9—Brussels, Belgium. 


Salon. 
29-Dec. 5—New York, N. Y. 
Salon, Hotel Commodore. 
30-Dec. 4—New York City. American So- 
aay of Mechanica) Engineers, an- 
nual meeting. 


DECEMBER 
7-12—Atlantic City, N. J. Motor and 
Equipment Association and National 
Standard Parts Association, Joint 
Trade Show. 
9-11—Atlantic City, N. J. American In- 
situte of Chemical Engineers, meet- 


ing. 
JANUARY 
9-16—New York City. National Automobile 
Chamber of Commerce. Nationa) 
Automobile Show. 
9-17—Los Angeles. Annual Automobile 
Show of the Los Angeles Motor Car 
Dealers Association 
50-53-—-Casenge. National Wheel and Rim 
Association, annual convention, 
Edgewater Beach Hotel. 
i1-14—Detroit, Mich. American Road 
Biulders Association, twenty-ninth 
convention and show 
14—New York City. Society of Auto- 
motive Engineers, annual dinner 
Pennsylvania Hotel. 
16-18—Detroit, Mich. National Tire Deal- 
ers Association, annual meeting. 
16-23—Newark, N. J. Newark Automobile 
Dealers’ Association’s annual show. 
16-23—Buffalo, N. Y. Annual automobile 
show of Buffalo Automotive Trade 
Association, Inc., i74th .Regiment 


Automobile 


Automobile 


Armory 
17-18—Chicago. National Assoication of 
Finance Companies, annual meeting. 
13-23—Cincinnati. Automobile show of Cin- 


cinnati Automobile Dealers’ Asso- 
ciation 

17-23—Milwaukee. Annual Automobile 
Show, Milwaukee Automotive 
Trades, Inc 

22-30—New York. Nationa) Motor Boat 


Show, Grand Central Palace. 

23-30—Detroit, Mich. Annual show, Con- 
vention Hall. 

23-30—Baltimere. Annual) Automobile Show. 

23-30—Minneapolis. Annual Automobile 
Show of Minneapolis Automobile 
Trade Assoication. 

23-30—Pittsburgh. Annua! automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden. 

25-29-—-Detroit, Mich. Society of Automo- 
tive Engineers, annua) meeting, 
Bok Cadillac Hotel 

30-Feb. 6—Cleveland,. Annual] Automobile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 

30-Feb. 6—Chicago, Ill Nationa] Automo- 
bile Chamber of Commerce, National 
Automobile Show 

30-Feb. 6—Chicago, Ill. 
Hotel Drake. 

FEBRUARY 

6-13—St. Paul. Annual Automobile Show. 
St. Paul Automobile Dealers, Inc. 

13-20—Kansas City, Mo. Annual Auto- 
mobile Show, Kansas City Motor 
Car Dealers’ Association. American 
Royal Building. 

13-20—Los Angeles, Cal. Automobile Salon 
Hotel Biltmore. 

22-March 5—San Francisco, Cal. 
bile Salon, Palace Hotel. 


Automobile Salon, 


Automo- 








nally established, when they elim- 
inated territorial restrictions and es- 
tablished multiple dealer organiza- 
tions in the larger centers. The re- 
sult was that the number of dealers 
increased out of all proportion to 
the the increase in volume of busi- 
ness, which in turn meant a con- 
tinuous decline in the volume of 
business that it was possible to do 
on the average by each dealer. 
That in turn forced the dealers to 
make desperate efforts to stave off 
that decline. In order to try and 
hold up a volume of business neces- 
sary to maintain the equipment and 
organization which they had set up, 
many dealers resorted to unbusi- 
ness-like tactics, such as wild trad- 
ing, etc. To avoid complete elim- 
ination from the business the other 
dealers had to follow suit, and we 
all know what happened. 

Now that, in a nutshell, is, in my 
judgment, the principal reason for 
the situation in which we find our- 
selves. Personally, I do not believe 
that discounts have very much bear- 
ing on the situation. Certainly, 
discounts are adequate, if we are 
able to cut out some of the losses 
which we now sustaln as the result 
of wild trading, and increase the 
volume of business per dealer. 

In our relation with the manu- 












facturer we must recognize the fact 
that in a large measure the interests 
of the manufacturer and the dealer 
are not always the same. As I have 
already pointed out, to. make a net 
profit it is necessary not only to do 
a satisfactory volume of business, 
but also to make a Satisfactory 
profit per unit. The fact that the 
manufacturer is not immediately 
interested in the dealer’s profit per 
unit, but is most vitally interested 
in the dealer’s volume creates a 
diversity of interest. In view of that 
diversity of interest and in view of 
the fact that the manufacturer has 
the advantage in the situation, I 
cannot entirely agree with you that 
the contract between the manufac- 
turer and the dealer is not of much 
importance. Certainly the manu- 
facturer has most fully protected his 
own rights in his contract with his 
distributors and dealers, but, as near 
as I am able to discover, the con- 
tract offers little, if any, protection 
to the dealer and distributor. Inas- 
much as the manufacturer writes 
the contract and the dealer has 
nothing to say abbdut it, it is only 
natural that such a condition should 
exist. It is my personal judgment 
that the contract which Mr. Vane 
has recently suggested is worthy of 
consideration by both the manu- 
facturer and the distributor. 


I do not think the question of the 
contract is, however, of as much im- 
portance in solving this problem as 
is the complete elimination of at 
least half of the dealers in the 
United States. I realize that, at 
least up to now, the manufacturer 
believes that his volume depends 
largely, if not entirely, upon the 
number of dealers and salesmen 
that he has in the field, and has 
shown little, if any, regard to the 
consequences of such a policy. I 
would, however, recommend every 
manufacturer to read the article 
just published in the current issue 
of Motor, entitled “More Dealers Do 
not Sell More Cars.” This article 
certainly proves conclusively that 
not only has the point of diminish- 
ing return been reached, viewed 
from the standpoint of car volume, 
but that actually volume has been 
restricted by too many dealers. 


WARNER M. BATEMAN, 
Cleveland, O. 








NONMETALLIC, 


resilient, 


highly 


nonresonant member between _crank- 
shaft and camshaft provides a cushioning and 


quieting effect. 
and 


minimized, 
throughout. 


Crankshaft vibrations are 
the engine is “softened” 


This characteristic of high resilience is of 
great importance in reducing noise ordinarily 
caused by vibration and is largely responsible 
for the exceedingly long wear of the gear 


teeth. 


A gear timing drive is a token of conscien- 
tious, uncompromising manufacture through- 


out the car. 





There is no compromise with accuracy in a 


good gear drive. 


It is a token of good man- 


ufacture throughout the car. 
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Trade Association News 





Le 1 


Philadelphia Automobile Club 
Protests Proposed Gas Tax Law 


\ 


D* ISIVE defeat of the 2-cent encstins tax increase now 
before the Legislature is declared the only way open 


to Pennsylvania’s law 


E. Ballantyne, general manager 


Philadelphia. 

“The proposal to increase Penn- 
sylvania’s gasoline tax ought to be 
beaten,” he said, “strictly in the 
interests of the state’s splendid pro- 
gram of highway construction and 
maintenance. The experience of 
many states proves that when the 
rate of this tax is too high, it be- 
eomes uncollectible. Pennsylvania 
is collecting more money this year 
under a 3-cent tax than it did last 
year under a 4-cent tax. On the 
other hand, Oklahoma is this year 
collecting far less money under a 
5-cent tax than it did last year un- 
der one of 4 cents. 

“If the legislature will give care- 
ful consideration to recent experi- 
ence throughout the country, it will 
‘understand why an excessive gaso- 
line tax inevitably brings disaster to 
the whole system of raising reve- 
nue from this source. 

“Motorists are willing to pay a 
reasonable tax if its proceeds are 
devoted to highways. But when- 
ever the tax becomes burdensome, 
the motorist resents it, and the 
racketeer comes in, dodging the tax 
and pocketing the money that ought 
to go to the state. The tax evader, 
moreover, is just as conscienceless 
about cheating the motorist as he is 
about robbing the state. In states 
where excessive taxes have been 
imposed, a common and rapidly in- 
creasing racket is to mix one part 
of gasoline with two or three parts 
of “kerosene, naphtha or even fuel 
oil—all of which are tax exempt— 
and sell the product as “high-grade 
motor fuel.” This kind of motor 
fuel is ruinous to motors, while the 
sale of it wipes out the state’s rev- 
enue. 

“Probably no state presents such 
a tempting invitation to the gaso- 
line racketeer as Pennsylvania would 
if it had a 5-cent tax. Every state 
bordering Pennsylvania would have 
a lower tax: 2 cents in New York, 
3 cents in New Jersey and Delaware, 
4 cents in Maryland, Ohio and West 
Virginia. A 5-cent tax would put 
Pennsylvania in a group comprising 
the solid South and a little scatter- 
ing of the small, undeveloped West- 
ern states. These states and their 
tax rates are: 


Cents 

so nee daa a meep aaa 7 
Sn aca ieaeeasheeeeene 6 
Es oe. cece ced aehenees 6 
BIOFEN Carolina ....cccccccccccces 6 
PEMD OOMPOUNS, .. ci ccoceccccecers 6 
TT.) csc aeaneebbacesees 6 
Te can ge ckens enense hie 5 
MEEIOET, . cc cccccccscccvcenseece 5 
EN fo ace ee0.esenssenenages 5 
EEO og cccccccesceeseoeeeese 5 
cn ccaccecnnceceoseceses 5 
rey ere - 
TC sac ce phe oanhepaneces 5 
wep eeeenseeesnee 5 
ID <<. .cavsneensessasenes 5 
TT oc os ecepesssoeedencess 5 
TOD. occseesecesoenseees 5 
TOI ..ceccccccsesenetens 5 
“The most effective argument 





SEEKING INTERURBAN BUS 
PERMIT IN PENN. STATE 
Kane, Pa., Nov. 17.—Orville S. 
Scott has filed application with the 
Public Service Commission for a 
franchise to establish and operate 
an interurban bus line between 
Kane and Smethport, Pa., traversing 
the Roosevelt highway, a one-way 
distance of twenty-seven miles. The 
route is at present covered by the 
Pennsylvania General Transit Com- 
pany, a subsidiary of the Pennsyl- 
vania Railroad. The latter has filed 
application for permission to dis- 
continue operations between the two 
cities. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 








makers in a statement issued by Frank 
of the Automobile Club of 


that could be produced against a 5- 
cent tax would be the candid, 
Straightforward, unbiased testimony 
of those revenue officials who have 
had to deal with the practical prob- 
lems of enforcing even the present 
tax of 3 cents.” 


TRADE NIGHT DATE FOR 
N. S. P. A.-M. E. A. JOINT 
SHOW SET FOR DEC. 11 


Atlantic City, N. J., Nov. 17.— 
Trade night will be observed Friday | 
evening, December 11, at the coming | 
N. S. P. A.-M. E. A. joint trade 
show here, and car dealers, service | 
station operators, fleet owners, bus 
maintenance men, garage owners 
and others engaged in automotive 





service work will be invited to visit 
the exhibition on that night. 

Admission to trade night will be 
by ticket only and the tickets will 
be placed in the hands of the jobber 
members of the two associations 
located within an approximate ra- 
dius of two hundred miles from 
Atlantic City for distribution to 
their customers. The _ distribution 
will be made just prior to the open- 
ing of the show and the tickets will 
be free. 

Trade night will give the man 
who signs the purchase ticket an op- 
portunity to comprehend the size of 
the industry. It will be of practical 
value to him in that it will give him 
an opportunity of comparing com- 
petitive products side by side and 
of inspecting the many new lines 
that are announced annually at 
these shows. 


SPRINGFIELD A. S. S. T. 
HOST TO J. P. GILL 


17.—“High 
Develop- 


Greenfield, Mass, Nov. 
Speed Steel, Its History, 








ment, Manufacture, Treatment and 
Uses,” was the subject of an address 
by J. P. Gill, metallurgist for the 
Vanadium-Alloys Steel Company of 
Latrobe, Pa., given at a meeting of 
the Springfield Chapter, American 
Society for Steel Treating, last night 
in the Hotel Weldon, Greenfield. 

The meeting was the first of the 
Springfield Chapter to be held out 
of Springfield. A. H. D’Arcambal, 
national president-elect of the so- 
ciety, who is conected with the Pratt 
& Whitney Company of Hartford, 
was present at the meeting. 

An informal dinner was held at 
the Weldon Hotel. 


NEW ACCESSORY DEALER 

Buffalo, N. Y¥., Nov. 17.—Schmitt's 
Garage has been organized by Her- 
man O. Schmitt and associates. A 
building has been acquired in Gen- 
esee Street, Bowmansville, a suburb, 
which is being remodeled into a 


modern repair shop and super-ser- 
vice station. The new concern will 
carry a complete line of accessories 


and equipment. 


The buyer who keeps coming 


back .. but NOT to buy! 


You know him. The fellow who's tickled to 


a 





« death with his new car—for the first few days. 


Then he comes back complaining about 


a body squeak. You puta mechanic on the 


job. A squirt of oil—the turn of a wrench— . 


and ihe squeak is gone. 


Buf not for long. The customer keeps com- 


ing back. At every trip, his irritation mounts 


—and so does your free service cost. Gone 


is all his bubbling enthusiasm for that shiny 


new car—and gone, very often, is a future 


sale for you. 


When an automobile body has no joints, 


there can be no squeaks—no rattles. Budd 


has eliminated joinis by eliminating paris 


and by the extensive use of flash-welding. 
The Budd All-Steel one-piece body is made 
of only eight major parts — flash-welded 


into one single, jointless unit. 
Originated by Budd engineers, this type 
of construction insures a degree of silence 


impossible in any other type of body. 


Many dealers find 


that the Budd one- 


piece body eliminates free service cost on 


“squeaks and squawks”. And, over and 


above this saving, its quietness is a help in 


selling cars—and in keeping them sold. 


BODIES BY BUDD 


Originators of the All-Stee] Body. Supplied to Manufacturers in the United States, Great Britain, France and Germany 





= FOREIGN TRADE OREIGN TRADE | 


| OPPORTUNITIES 


ASHINGTON, D. C., Nov. 17.— 

Foreign automotive trade op- 
poriunities just announced by the 
automotive division of the Bureau 
of Foreign and Domestic Commerce 
of the Department of Commerce | 
are listed below. 

Additional information may be 
obtained from the bureau and its 
district and co-operative offices by 
duly reg'stered firms or individuals 
upon written request, giving the op- | 
portunity number, 

54314—Unterweissvach, Germany. 
Agency for autcmobile accessories. 

545183—Lobositz, Czecho-Slovakia. 
Agency for auco accessories 
techniva 

a4512—Pre ue, Czecho-Slovakia. | 
Agency for autemecdil 
an equipment 

54595—Vienna Austria Agency 
accessories and parts 
542°2—Hamobure, Germany. Agency 
fo utomobiles end eccessorics 
51522—Montrecl, Canada. Agency 
fo. automobile accessories, snecial- 
ti ind parts 
*—Limoilou, Can 


1utomobile seccsso 


mobile 





e accessories 


Fe 


1utomobile 


fo 


5152! 


Agency 
and new 


da 
fo rics 
in *‘ncLiONs 
5D U—3B 
Asency [or 
and} 


Aires, Argentina. | 


nodile acce 


‘nos 
autol ssories } 
rts 
Dusseldorf Germany. 
Agency omobile accessories 
I paris 
57439 — I 
Azgoncy or autt 


and tools 


for an 


nkfort, Germany. 
mobile accessories 
9'479—Joslin, Aus.ralia 
for automobile bail and roller 
in’ 

5'451--Paris, France. Ags 
automobile igrition 


ms 


Agency | 
bear- 
ney for 
and lightin 
5132 Germany 
of automobile. | 


boat acces- 


5—Koenigsbcrg. 
Agency and purchase 
mo.oreycle and motor 


~ een 


| 

>3—Havana, Cuba. Agency for 
‘ile springs, axles, differen- | 
rears, gaskets, screws, bolts. 
tire clamps, liquid for hydraulic 
brales. etc. 

54440—Warsaw, Poland. Agency 
for gasoline station equipment. 
51564—Bahia, Brazil. Agency 
“mobile accessories. 
5'4695—Campina Grande, Brazil. 
Agency and purchase of automobile 
ind parts 
Sofia, Bulgaria. Purchase 
1utomobile accessories and parts 
51$11—Sofia, Bulgaria. Purchase | 


al 
tials 


for 
au 


ic ores 


1799 
Joos 


, 


of 


of automodile spark plugs. 
54529—Berlin, Germany. Agency | 
fo: 1utomobile and motor cycle | 
pa 
51562—Mysore, India. Agency and | 
purchas2 of automobiles, trucks, ac- | 
ces-ories and parts. 


PUBLIC SERVICE LOSES 
APPEAL TO STATE BOARD 


Trenton, N. J., Nov. 17.—The State 
Board of Public Utility Commis- 
sioners refuses to modify an ord? 


the Public Service Co- 
ordinated Transport to make all 
reasonable efforts to carry out its 
orders regarding operation of buses 
on the Hillside route in Hoboken. 
Charges were made by the Hoboken 


directing 





Independent Jitney Association of 
unlawful operation by Public Serv- 
ics The organization is composed 
of independe ‘nt bus owners on the | 
Washington Street route. The accu- | 
sation was denied by Public Service 
that restrictions imposed by the | 
ulility commission had been vio-} 
lated, but asked that they be lifted | 
on the ground they were difficult | 
to fulfill 

NEW ELECTRICAL SHOP 


OPENS IN PONTIAC, MICH. 


Pontiac, Nov. 17.—Opening of the | 
Auto Electric Shop, 55 South Cass 
Ave., has been announced. Harry 
R. Palmer and Otto Kieffer, for- 
merly proprietors of the Auto Blec- 
tric Equipment Company, are part- 
ners. Palmer is a former owner of 
the South Perry Battery Shop 
Complete electric service for auto- | 
mobiles will be given at the new! 
station 


SERVICE GARAGE MOVES 





Stamford, Conn., Noy. 17. — The 
Johnson Garage Company, Inc | 
Wiliys-Knight and Willys-Six deal-| 
Cisiup, has concentrated its sales| 
and v.ce departments at 878 East} 
Main St. The service shop was! 
formerly jocated on Daly Street. 








Mot-M—Moto Meter Gaug e and Equ ‘iy yment 
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Passenger Car Equi pment and Accessories 





























Clock 


Ste—Stewart-Warner Speedometer Corp 
Salle, Til. 
New York city. 
U. S. and AC. 


Co., La 


CIGAR LIGHTER 
*Cigar lighters in many cases are optional 


dicate the makes supplied to various car 


Products 


Corp., Long Island City, mi Sas 4 Ster--Sterling 
| Crosse, Wis. and La US—U. S. Gauge Co., 
| **Pierce-Arrow uses both U. S, and King **Using both 
| Seeley. 

LOCK 
Aut Kiectric Auto-Lite Co., Toledo. 2 
BS—Briggs-Stratton Co., Milwaukee. ea 
Blos ii om, Delco-Remy Corp., Ander- i 
s0n makers 
Ele—Mitchel) Specialty Co., Holmesburg, Cas—Casco 

Pa. Conn 
DR—Delco-Remy Corp., Anderson, Ind. NE 
Her—Hershey Mfg. Co., Chicago. ter, N 


-North East Appliance Corp., 
¥, 


Corp., 


Bridgeport, 
Roches- 


| Ind 
JB 


and are not standard on all 
the names of lighters shown in- 


—The Jno 

Columbus, 
*Using both 
**Using both 





oO 


Hall or Guide 
Corcoran and Brown 


SAFETY GLASS 


Corp. 


**Using both LOF and Indestructo. 


W. Brown Lamp Mfg. Co., 


Sec—Security, product of General Motors. 
Tri—Triplex Safety Glass Co. 
LOF—Libbey-Owens-Ford. 
Dup--Duplate Corp. 

Indestructo-—-Indestructo Glass 
Opt—Optional 


Budd—Budd Whee! Co., 


i ' | » 7 
mw | we 3 a | & 2 2 
3 & & | 2a 21/83 = ise 3 E - | % 
2 2 2 : = 3 = |Sz & | 5 5 & 
NAME AND | & a5 a | & ¥ |e 32 2 lee =O = ae if $ 
> 3 os Piet & we | § oy = se M S 
MODEL a a) 3s 3s a & ef & > 1 8 * “=e 
. Bist 45 233 1% a\4a 243 S18 18 § |8 33 
| = e at Se ome | & i> 
t S168 Ilia a fs Pig > Sk oe an of le la e if ne 
Auburn 8- -98 | Ste — | K-S Ele ; Cha USL | Mot- M Cas | No No ; Mim Ind | Ind —|-— , Cen Cen | Day Lov 
Austin ___|NE | —{|K-S__BS|Cha_ _USL|— ~*~ —j|— _ “—|Due —|— —|— {Cen Cen| — Own 
Buick 32-50 | AC — | AC “Her | AC ** 7 AC Cas | Tern —|Duc Gui| Gui —]— | Wol Wol ; K-H Lov 
Buick 32-60 | AC — | AC Her | AC e¢ | AC Cas | Tern — {| Duc Gui | Gui - | — | Wol Wol | K-H Loy 
Buick 32- | AC — AC Her | AC 7 a Cas | Tern — | Duc Gui | Gui —|{— | Wol Wo! ; K-H Lov 
Buick 32-90 | AC — | AC Her | AC ae Cas | Tern Tern | Duc GuilGui —/— | Wol Wol | K-H > ; Loy 
Cadillac V-8 =| AC Jag |Mot-M DR|AC  ¥}£DR/ AC Cas | Tern Tern | Duc Hal | Hal Sec | Kel | Eat Eat | K-H Lov 
Cadillac V-12 | AC Jag | Mot-M DR | AC Ex | AC Cas | Tern Tern; Duc Ha:{Hal Sec;** ,; Eat Eat | K-H Lov 
| Cadillac V-16 | AC Jag | Mot-M OR} AC Ex | AC Cas | Tern Tein | Duc Gui | Hal Sec | ° | Gen Gen | K-H Lov 
| Chevrolet | AC =— | AC DR | AC “*; AC — | Tern — | Duc Gui: Gui —,*  jjOwn Own| Own Lov 
Chrysler 6 -|NE = —|Mot-M DR{AC  }#£Wil|Yes  —|— £=—/|Ditz Cor, Cor Opt,— j{— -|- Lov 
| Chrysler De L. 8 | NE — | Mot-M DR} AC Wu | Mot-M —|— — | Ditz Hal| Hal Opt|— | - ah Ne Lov 
Chrysler Imp. 8 | AC — | Mot-M DR | AC Wil » Mot-M Cas | — — | Ditz Hal| Hal Opti—- i— = —!i— How 
Cord Front Drive| Ste No | Mot-M DR {Cha USL | Ster Cas | GR No; Mur Ind; Ind — No . ASP ASP | Day Hou 
De Soto Six NE No} Mot-M DRj|AC Wil | Yes No | Yes Yes | Duc Cor| Hal —j|No Yes Yes | — Lov 
De Soto Eight NE No | Mot-M DR | AC Wil | Mot-M No j Yes Yes Due Cor | Hal — | No Yes wee 9.40% “ale Lov 
De Vaux 6-75 | Ste “No | Mot-M Yale | Cha Pre | Mot-M__No | No No | Duc JB | JB — No ;Gen Gen | Motow Hou 
Dodge Six |NE —{|AC DR | AC Wil | AC —- |Vvs VS . Ditz Cor | Cor Opt ;— — Yes Yes Budd Lov 
Dodge Eight NE — | AC DR | AC Wil | AC —|VvS VS Ditz Cor: Cor Opt|— | Yes Yes | Budd — Lov 
Durant 612 | NE No |Mot-M Aut-L/ Cha USL | Mot-M NE | No No | Rin Cor ; No — ;— | Eat Eat:; MotoW Mon 
Durant 614 | NE No | Mot-M Aut-L! Cha USL | Mot-M NE | GR No | Rin Cor | Yes —|-— | Eat Eat | MotoWw Mon 
Durant 619 | NE No |Mot-M Aut-L! Cha USL | Mot-M No | No No | Rin Cor | No — = | Bad Bad | Motow Mon 
Essex Super Six | Ste — | Mot-M Ele | AC Ex | Mot-M — | Yes —'— JB{|JB Dup}|— | Own Own |iMotoW Mon 
Ford A | Var  — | Own Elie | Cha Own | —. _—l— —Ii=— Own] — Tri} = | Own Own | Own Hou 
Frklin $15 Trans. NE Jag | K-S DR|Cha USL|—  £#Cas|* .GR{|*  £Cor|Cor ‘**|— |CG CG! Motow Lov 
Fr’klin S 15 De L.) NE Wat | K-S DR | Cha Nat | — Cas | * GR|°* Cor|Cor **,— |CG CG} Motow_ Lov 
Graham Pros. 6 | NE — | K-S Her | Cha | Wi | Mot-mM — |—_ —|* Hal | Own —{|— | ASP ASP | MotoW Lov 
Graham Stan. 6 NE — | K-S Her | Cha Wil | Mot-M — | GR —j|* Ha! | JB ‘LOF |— | ASP ASP} MotoW Lov 
Graham Sp. 6 NE —|K-S Her | Cha Wil | Mot-M —/|GR —|* Hal | JB LOF|— | ASP ASP | Motow Lov 
|Graham Sp. 8 NE — | K-S Her | Cha Wil | Mot-M — | GR —|* Hal | JB LOF|— | ASP ASP | MotoW Lov 
Graham Cust. 8 NE °* | K-S Her | Cha Wil # Mot-M Cas | VS —j|* Hat | JB LOF|— | ASP ASP ; MotoW Lov 
|Hudson Greater 8 Ste — | Mot-M_ Ele | AC Ex | Mot-M Cas | Yes ~ — |—  Hal| Hal Dup | — | Own Own ji i Motow Gab 
| Wupmobiie Cen 6, Ste —|Mot-M Ele|Cha  Wil| Mot-M —|VS = —| Val Ccrj| Cor LOF|/— | i= — — | K-H Gab 
| Hupmobile Cen 8; Ste — | Mot-M_ Ele | Cha Wil | Mot-M —/|VS — | Val Hal; Hal LOF|;— | — — | K-H Gab 
Nupmobile U | Ste — | Mot-M_ Ele | Cha Wil | Ster Cas | VS — | Val Hal! Hal LOF|;— | — — | K-H Gab 
Nupmobile H Ste — | Mot-M_ Ele |.Cha Wil | Ster Cas | VS — | Val Hal| Hal LOF|— | — — | K-H Gab 
Hupmobile C . Ste — | Mot-M_ Ele | Cha Wil | Ster —|VS — | Val Hal! Hal LOF|— | — es | K-H Gab 
La Salle V-8 | AC Jag | AC DR |AC  }°+DR{ AC ____Cas | Tern Tern | Duc Hal | Hal Sec-j| — | Eat _ Bat} K-H Lov 
|Lincom = =| NE _Thom| K-S Her | Cha _—Ex | Mot-M Cas|Cuno Yes|* Hal| Own Trij— | Bif  Bif| Own Hou 
Marmon 70 | Ste No | Mot-M DR | Cha Nat | Mot-M No|No No | Val Cor| Cor Opt 'No Gen Gen | Day Lov 
Marmon 88 | NE Ster | Mot-M OR | Cha Ex | Mot-M Cas | Yes Yes | Val Ccr{| Cor Dup;No | Gen _ Gen | Day Gab 
Marmon 16 AC Jag | Mot-M DR | Cha Ex | Mot-M Cas | Yes Yes | Ditz_ Hal! Hal Dup!No Gen _ Gen | Day Gab 
Nash Nine 60 | Ste —|K-S  Her{|AC £USL|K-S = —|Ten —|*~ oo; ** Opt | ‘| Bad Bad jiMotoW Lov 
Nash Nine 70 | Ste — | K-S Her | AC USL | K-S —|vs —|° ee Oe | | Bad Bad |*Motow Lov 
Nash Nine 80 | Ste — | K-S Her | AC USL | K-S —j|vs —|* **|**  Opt|— | Eat Eat |iMotow Lov 
Nash Nine 90 | Ste Borg | K-S _ Blos | AC Ex | K-S Cas | VS —i|* **;**  Opt|— | Eat Eat |fMotow Lov 
Oakland V-8 |AC —j{AC BSAC  #DR/|— Cas | Tern — “Tern | | ‘Duc Gui | Gui — — | Own Own | Motow Lov 
Oldsmobile |AC  —|AC DR] AC Wij ACCU Term )=—S = | Due Gui} — i —" __— | Motow Lov 
Packard 901 | NE Jag | K-S —  ],AC Pre | Mot-M Cas | Yes Yes T Own Hal | Yes LOF | No Cen Cen | MotoW Lov 
Packard 902 | NE Jag | K-S — {AC Pre | Mot-M Cas | Yes Yes | Own Hal | Yes LOF | No , Cen’ Cen | MotoW Lov 
| Packard 903 | NE Jag | K-S —- !AC Pre | Mot-M Cas | Yes Yes | Own Hal! Yes LOF | No | Cen Cen | Motow Lov 
Packard 904 | | NE Jag | K-S —|ac Pre | Mot-M Cas | Yes Yes | Own Hal | Yes LOF | No | Cen _ Cen | MotoW Lov 
| Peerless Stand. 8| AC  —|Mot-M BS {| Cha “Wil | Mot-M Cas | — No | Val Cor| Cor Dup|No | Cen Cen | Day Gab 
| Peerless Mast. 8 | AC Ster | Mot-M-_ BS | Cha Wil | Mot-M Cas | — No! Val Cor |Cor Dup:— , Eat Bat | Day Gab 
Peerless Cust. 8 | AC Ster | Mot-M_ BS | Cha Wil | Mot-M Cas | GR No | Val Cor} Cor Dup!— | Eat Eat | Day Gab 
Pierce-Arrow 54 —. Wall* _ Her | Cha “Wil |**  Cas| VS “VS | Mim — | Gui | LOF;—- |—  — | Budd Lov 
Plymouth NE — | Yes” Sha | AC Wil | — —|— “— |} Duc Cor| Cor —|— | Gen Gen | i Lov 
Pontiac _| Ac — | AC BS|AC DRj|— —| Tern Tern | Duc Gui | Gui —|— |} Own Own|K-H Lov 
| Reo Royale 8-35 | Ste Elgin | K-S DR|Cha Wil | AC _—_— Cass | Yes No | i Gui | Gui i | No 'CG CG {Motow Lov 
Reo Royale 8-31 | Ste No | K-S DR | Cha Wil | AC Yes | Yes No | ¢ Gui | Gui — No '|CG CG | MotoW __ Lov 
Reo 8-21 NE No|K-S DR | Cha Wil | K-S No | No No | — ei} No | No | CG CG | - Lov 
| Reo 6-21 NE No|K-S DR | Cha Wil | K-S No | No No | — a id No | No | CG CG | — Lov 
Reo 625-825 Ste — | K-S OR | Cha Wil | AC Yes | Yes No ; t — | Gui *+|No |CG CG} Motow Lov 
Studebaker Six | Sie No|K-S Yale | Cha Wil |-Ste — | No “No|* Ind) Ind —|No |Ste Ste | K-H Lov 
Studebak'r Dict. 8; Ste No | K-S Yale | Cha Wii | Ste No | — No | * Ind | Gui — |No | Ste Ste | K-H Lov 
Stud. Com. 8-70 Ste No | K-S Her | Cha Wil | Ste —|—- No | * Gui | Gui t | No | Ste Ste | K-H Lov 
Stud. Pres, 8-80 | Ste NH | K-S Her | Cha Wil | Ste Cas | * No | * Gui | Gui + | No | Ste Ste | K-H Hou 
Stud. Pres. 8- 90 | Ste NH | K-S : Her | Cha Wil | Ste Cas i*. No | * Gui | Gui + | No ! Ste Ste | | K-H Hou 
Stutz LA | Ste Wal | Mot-M DR] Cha Pre | Mot-M Cas|No Lin| Val_Imd|—  Dup|— | Buck Buck | MotoW Gab 
Stutz MA Ste Wal | Mot-M Her { Cha Pre | Mot-M Cas | Lin Lin | Val Ind|— Dup|— | Stan Stan | K-H Gab 
Stutz MB Ste Wal| Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin | Val Ind|— Dup|— | Stan Stan | K-H Gab 
Stutz DV 32 | Ste Wal | Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin | Val Ind/|Ind Dup|— ‘Stan Stan|K-H Gab 
Willys 97-98 D | NE No|K-S Aut-L | Cha USL | No No | * No | Own Yes; Yes OptiNe |* } }# *{f Moy 
Willys 8-80 D | NE No|K-S_ Aut-L | Cha USL | Yes — | Yes No | Own Yes| Yes Opt! Ne | * Ts Mon 
Willys-K., 66 D | NE No | K-S_ Aut-L | Cha USL | Yes — | Yes No | Own Yes! Yes Opt! No ; * e1+4 Mon 
Willys-K. 95 | NE — | K-S_ Aut-L | Cha USL | Yes -j- — |Own Yes! Yes Opt | No | * * | Yes Mon 
KEY TO ABBREVIATIONS Sha—Shaler L- ck Co., Milwaukee, Wis. SMOKING AND VANITY SETS HEATER 
Yale--¥ale & Towne Mfg. Co. GR—Grand Rapids Metalcraft Corp., Kel—Kelch made by Grand Rapids Metal- 
USED IN THIS TABLE SPARK PLUG | Grand Rapids, Mich, craft Corp., Grand Rapids, Mich. 
Tr. AC—AC Spark Plug Co., Flint, Mich. | Lin—Linden sOptional. ; 
Cha—Champion Spark Plug Co., Toledo, O. | vS—Van Sicklen Corp., Elgin, Ill "tte standard equipment on Cadillae 
a vapenenree BATTERY | Tern—Ternstedt Mfg. Co., Detroit, Mich. Por BUMPERS 
AC park ug o., Flint, Mich DR--Deleo Remy Corp ic = Enei ‘ing C ide 2 = . 
oe Appliance Corp., kee, Eee Storage Battery Co., Philadel- es nalasering Corp. Meriéen. ee iY 
Ste—Stewart-Warner Speedometer Corp., Nat—Nationas Lead Battery Co., St. Paul, *Various makes Bif—Biflex Corp., Waukegan, II. 
Chicag oO Minn. ! BODY FINISHES Buck—See Cen. 
Var—Various makes Pre—Prest-O-Lite Co., Indianapolis, Ind.  Ditz—Di Col e te CG—C. G. Spring and Bumper Company. 
CLOCK USL—USL Battery Corp., Niagara Falls. Dite—£ isles, é oe Se. Setres, Mich Cen—Central Brass & Fixture Co., Spring- 
Borg—The Geo. W. Borg Corporation. ' y. a. pe ‘0 e Nemours Co.. | field, QO. Also makers of Buckeye bump- 
Elgin—Elgin Watch Co Ww i witlard Storage Battery Co., Cleve- aU aCelpnis. | _ ers. ‘ n ss 
Jag—Jaeger Watch Co.. New York city land, O MIM—Pittsburgh Plate Glass Co |Eat—Eaton Axle and Spring Co., Cleve- 
NH—New Haven. See Phi ‘ ‘Various makes—Exide, Willard, Delco- Mur—Murphy Varnish Co., Newark, N. J.| land, O : 
Phi—Phinney- Walk : a Remy and USL. Rin—Rinched Mason Co. )Gen—Generai Spring and Bumper, Detroit. 
Ster—Sterling Clock. ane eat Teck sity **Both Exide and Delco-Remy used Val—Valentine & Co, New York city. | Stan—Standard Steel Spring Corp. 
Thom—Seth Thomas Clock Co. , ° HEAT INDICATOR ae soeqmese weed. Se ila | Ste—Stewart-Warner Gpcedemeter Corp. 
Wal—Waltha n Watch Co., Waltham, Mass. AC—AC Spark Plug Co.. Flint, Mich. ; an STOP AND tena t IGHTS oe get eee oe comet 
a MotcM—- Mf to wat ea -_ es a“ Cor Corcoran Lamp Co ‘Optional, 
FUEL GAUGE Mot-M—Moto Meter Gauge and Equipment Gii_Guidge Lamp Corp. Ander: Ind. | WIRE WHEELS 
AC—AC Spark Plug Co., Flint, Mich. ore. 4 Ueland City, N. ¥., and La Hal—o " r oll’ tame vo. Detroit, ‘Mich Bimel—-Bime! Spoke and Auto Wheel Co., 
K- S—King Seeley Corp., Ann Arbor, Mich. , Ind—Indiana Lamp Corp., Connersville, Portland, Ind. Pe 
etrol 


MotoW—Motor Whee! Corp., Lansing, Mich. 


Day—Dayton Wire 
K-H—Kelsey-Hayes 


Whee! Co., 
Detroit, 


Dayton, 
Mich. 


oO. 


{Using both Kelsey- “Hayes and Motor Wheel 


Cor 


p 
*#Not standard equipment 


SHOCK ABSORBERS 


Gab—The Gabriel Company, 
Engineering Corp., 


Hou—Houde 


Lov—Deico Products Corp., Dayton, 


Cc) 


Mon—Monroe Auto Equip. Mfg. 


Toe, Mich. 


eveland 
Buffalo, 


oO. 
Co., Mon- 
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Two Windshield Wiper 


Replacements by Anderson) 


a 











|NEW LIQUID FOR 
INSULTAION OF 





manufactured 
Company, 


Protex-Elec 
the Protex-Elec 
| Ill. 


1s 


liquid rubber, which comes in tube 


form. 


immediately 
form 
sheath 
elements 


distributor, and, 
applying. begin. to 
weatherproof 
of protection against the 
Only one thin coat is necessary. 

There is no doubt that great 
majority of travelers have suffered 
the grief of being stalled in rain, 
sleet or snow because of water leak- 
|ing in through the hood, at the dacn 
ior being thrown through the radi- 


the 
upon 
waterproof, 


a 





IGNITION WIRES 


by 
Peoria, 


It is a liquid insulation resembling 


It is applied around the \gni- 
tion and coil wires where they enter 


a 


Fostoria Pressed Steel Has” 
New Fender Merchandiser 


> 





still 
merchandiser 
as two or more can be set up, 
ing the basis of a fender warehouse 


make use 
advantage, 
form+= 


to 
to 


{ ment, 1S 


|of the 


THE Fostoria Pressed Steel Corpo- it 
ration is offering a new senior 
fender merchandiser, designed to 
make simpler the task of carrying 
these parts in the ordinary shop. 


easy 


that is compact, 
accessible. 


complete and easily 


ie | ator by the fan and blown onto the| The chief interest of the new : 
| distributor and coil.. Water, being a| Fostoria Merchandiser lies in the CELEBRATE ANNIVERSARY 
The Anderson Campany of Gary,! away quickly to prevent damage by | conductor of electricity, grounds the| fact that, until this time, there has Newark, N. J., Nov. 17.—The 
Ind., has recently put on the market | |} gas pump attendants cleaning the! entire system, and until it is thor-| been no standard rack that would| thirtieth anniversary of the Na- 
:wo new products in the Anco five | windshield. It As adjustable for oughly dry you cannot start your take care of the peculiar problems tional Oil & Supply Co., distributors 
: E ‘ \length, six to nine inches, to suit|motor. In many cases motorists| presented by the very nature of! of chemicals, industrial alcohol and 
feature windshield wiper arm, and} windshield and height of driver. | drive for miles after a storm with| fenders. For this reason most job-| oils, was observed last night with a 
the Anco stickon inside wiper. The| The pressure of the blade is also! motor spitting, popping and jerking. bers had to work out their own! dinner and reception in the Progress 
Anco five feature arm can be ad-/regulated. The inside wiper at-/This causes wear and tear on the| Storage methods according to their|Club. The affair was given by 
justed quickly and carries the com- taches to the glass of the shield by | icar; in some cases mufflers blow out} Own ideas. Arthur Phillips, president of the 
pany’s ten- edge blade. It parks a suction unit. | because of short-circuited motors. Now we make it possible for a company, to all of the company’s 
om = “a - | Model T Fords can be water- | jobber to carry a_ representative | employees and their wives About 
| proofed by spreading a thin layer of stock of fenders (usually Ford and 1200 guests attended. Karl Wilson, 
New Dewandre Vevnle- ea Protex-Elec in the crank between| Chevrolet numbers) in a space not/peneral sales manager was in 
lthe dash and the cowl. This keeps| 0Ver ten feet square, including aisle | charge of the entertainment 
B rn k Ss t water from getting to coils. For | °P@°e: This effectually disposes of | 
. rake ys em Model A Fords, apply Protex-Elec a problem for the average| CLASSIFIED ADVERTISEMENTS 
: aad a a Jobber. | IN THE AUTOMOTIVE DAILY 
ito distributor and a small amount or iat establish- NEWS BRING RESU Lvs 


RRANE CAM 
SPiN 


ADsUSTING 
aur 





HOW A SERVO CYLINDER is arranged for the individual control 
of each front brake. Note the accessible adjuster 


known of servo; however, quite suitable for applica- 

= ; ating <«|tion to large cars. The use of a syl- 
Eyetems. foe , epee: | inder and control valve amidships 
the Dewandre, which | is retaineed, but this cylinder oper- | 
depression which is created in the! ates only the rear pair of brakes. 
inlet pipe of an engine when the| Bach front brake is 


One of the best 
purposes 


utilizes the 


individually | 


throttle is closed. As usually em-/| controlled by a separate servo cylin- | 
ployed, the Dewandre cylinder and | der, these cylinders being connected | 
control valve unit is mounted amid-|py piping to the master cylinder. 


As will be seen from the photograph | 
| reproduced, a straight forward and 
has been evolved, 


ships and coupled to the brake oper- 
ating gear and to the pedal, mat- 
ters being so arranged that 
driver's effort is amplified in strict| affording ready adjustment and 
accordance with the pressure he ex-| adding but little weight to the axle 
erts. Furthermore, should the servo | ends. 

action for any reason become inop-; An outstanding advantage of the 
erative, there is always a direct/triple servo method is, of course, 
control between the pedal and the that the loads applied to the front | 
braking system which enables the! brakes are bound to be balanced, ow- | 
brakes to be controlled. in to the equalization of pressure | 








A development of this system has|in the servo cylinders. Further- 
‘recently been brought out and has/more, it is a very simple matter to 


| perience. 


| servicing a fleet of automotive vehi- 


to each spark-plug wire connection | 
on the distributor plug. 

Protex-Elec lasts indefinitely un- 
j less wires are pulled out of place 


TWO NEW TUNGAR 
BATTERY CHARGES 
ANNOUNCED BY G. E. 


a twelve-battery and a twenty-four 
battery “full-wave” charger, 
been announced by the General 
Electric Company’s merchandise de- 
| partment at Bridgeport, Conn. 
The new Tungars embody a num- 
ber of improvements and innova- 
tions in battery charging. The new 
plug-in, type of control, using an 
|automatic relay, has proved 
effective for rapid and accurate 
|charging. The regulating panel 
so arranged that anyone can operate 
ithe chargers without previous 
The new automatic relay 





prevents damage to the batterie 
i} because of alternating-current line 
| . 

| failure or short circuits. 


The new flush-type 


ammeters. 


Tungars have 
The 


The twenty-four battery Tungar | 


uses an improved four-way charging 
system, enabling it to charge bat- 
teries on either half or full wave or 
a combination of both at the same 
time. It is designed for use in 
larger battery service stations and 
garages, and is said to be particu- 
larly suited for use in a garage 


cles. 


Two new Tungar battery chargers, 


have | 


very | 


iS | 


all-metal cases are | 
| finished in green, crackle finish. 





with a larger 


Ther Pu IBLIC DEMANDS THE 


Common SENSE Prorecrion 


or SAFETY GLASS 


Protection and safety are as much a part of automobile 


construction the wheels themselves. Safety Glass is 


as 


one of the most important — one of the most necessary 


ex- | 


safety that can be built into 
Glass 


features of protection and 


automobile. e 7 


an Libbey-Owens-Ford Safety 


known and preferred by the automobile buying publie. 


| 


TOLEDO, OHIO 


Window Glass 
distributors 
Ridge Gi 


GLASs COMPANY, 


Highest Qualily Flat Drawn 
nd Safety Glass also 
manufactured by the Blue 
Tenn 


LIBBEY- OWENS- FORD 


Manufacturers of 
Polished Plaie Gila 
Figured and Wire Git 


of; 
os 


( 


Corporation of Kingspor 








rhe following are of It. I. Safe iH 





ers he 





braking effect applied to the front 
wheels. On dry roads, for example, 
full front-wheel braking could be 
used to obtain the best results, but 
this could be cut down to enhance 





achieved an instantaneous success }provide a facia control, whereby the 
it is also,|driver can vary the proportion of 


for comercial vehicles: 


safety on slippery surfaces.—The 
Motor (England). 





Cadillac, La Salle, Packard, Graham Studebaker 
Franklin, Reo, Willys, Willys-Knight and Ford. It is 
also used in Dietrich and Le Baron Custom Bodies, 
Reo Speed Wagons, Twin Coaches, Brill Trolley Buses, 
Cincinnati Trackless Trolley Coaches, Bender Kus 
Bodies, Hackney and Springfield School and Passenger 
Bus Bodies, White School Buses, York-Hoover Schoo) 
Bus HKodies, Stinson & Stearman Aireraft, Gar Wood 


Boats and Matthews Cruisers 


LIBBEY: OWENS: FORD 
SAFETY GLASS 
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Models change . . so‘ do 
prospects ... Here’s a 
newselling angle for 1932 


The success of the automobile industry has been 
founded on new things, new equipment, new body 
lines. Changes, always changes; changes in pro- 
duction machinery, changes in materials, price, 
style and color. That’s what sells automobiles and 
no automotive manufacturer is more aware of this 
fact than Hudson Essex. 


The organization of which you are such a vital part 
doesn’t wait five years before replacing old models 
with new and up-to-date numbers with all the gad- 
gets folks are demanding now. That’s why Hud- 
son Essex keeps forging ahead. 


And just as changes occur in the design and me- 
chanical construction of Hudson Essex, so do 
changes occur among the masses of people in the 
United States who are your prospects. There was a 
time, and it’s not so long ago, when only the rich 
could buy automobiles. But those days are gone 
forever. 


But we don’t have to talk how te sell and who to 
sell, to you Hudson and Essex dealers. You know 
as well as you know your own name that the 
greatest potential market for 1932 models in your 
district is among the working men,—families with 
a yearly income of over $2,000, who know good 
automobiles when they see them. That’s why they 
are good prospects for you. 


And what’s true in your district is true in the dis- 
tricts of the 399 other dealers meeting with you in 
Detroit. When you get a minute, just ask Bill 
James and he will tell you the same thing. 


During the last few days you have been hearing a 
lot of good ideas which will help you sell more cars 
next year. Well, here’s another—one that is sure 
fire—it’s been through the mill and tested. 


True Story Magazine is read every month by 
1,800,000 people who are just the kind of prospects 
you are looking for. They are working steadily, 
with an average income of about $2,500 a year. 


True Story is practically the only magazine these 
1,800,000 families read. Hudson Essex advertis- 
ing in color in True Story would tie up with your 
local newspaper advertising swell. And it would 
help you sell more cars—ask Bill James if this 
isn’t so. 


It doesn’t cost so much to reach these 1,800,000 True 
Story families either; $81,000 will put a color ad in 
front of these readers twelve times a year. 


While your competitors are still trying to sell their 
cars to the socially prominent and influential citi- 
zens of your community, you can start from the 
other end of the line and sell the plumbers and the 
bricklayers and the carpenters and the clerks who 
are more eager to buy and just as able to pay. 


Just look at the occupations below of the last hun- 
dred Essex buyers in Detroit furnished us by a reli- 
able organization. It doesn’t look like a page from 
the Social Register but they’re good substantial 
citizens. 





Asbestos Worker Press Laborer 
Salesman Policeman Teacher 

1 Manager Carpenter 
Sa eaAe Salesman Winder 
Policeman Manager Laborer 


Dist. Manager 
Condenser Engineer 


Branch Manager— 
Grocery Store 


Secretary—Real Es- 
tate Co. 


—Detroit Edison Salesman Drapery Hanger 
Vice-Pres.Genl Mgr. Insurance Clerk 
Refrigerator Co. Salesman Chemist 
Credit Manager District Manager Watchmaker 
Trucking Bookkeeper Assistant Buyer 
Jeweler Teacher Secretary 
Salesman Checker Patternmaker 
Building Contractor Clerk Dry Goods 
Collector Clerk Department Mer. 
Trucking Clerk Driver 
Agent Foreman Salesman 
Draftsman Baker Contractor 
Sales Manager Capitol Hand Laun- — Clerk 
Salesman dry Coremaker 
Watchman Motorman Credit Man 
City Fireman Nurse Salesman 
Motorman Policeman Exec.-Sec. — Ameri- 
Salesman Superintendent— can Red Cross 
Clerk Tubing Store Autoworker 
Designer Chef Station Engineer 
Foreman Salesman Office Manager 
Policeman Laborer Die Designer 
Clerk Driver Checker 
Assistant Sales Mer. Autoworker Plasterer 
Manager’s Agent Inspector Student 
Radio Engineer Confectioner Salesman 
Social Case Worker Carrier (P. 0.) Owner—Glassware 
Autoworker Foreman Co. 
Mailer-Dot Free Foreman Salesman 


True Story will help you sell Hudson Essex to men 
holding these same jobs in your district and this 
mens money in your pocket. 


Don’t leave Detroit until you talk this over with 


Bill James. 


What he says goes! 


} 
f 
| 





